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AI ENABLEMENT FOR SALES TEAMS

Operationalising AI Enablement
for modern sales teams.
We help sales organisations turn AI from a productivity buzzword into a working part of the revenue 
workflow - through practical training, prompt libraries, and workflow templates reps actually use.

THE PROBLEM

AI is everywhere.
Almost none is in the workflow.

Reps experiment with chatbots. Managers ask for adoption. 
RevOps wants governance. But there's no shared system, no 
prompts that work, and no playbook for what good looks like so 
AI usage stays fragmented, generic, and inconsistent.

THE SOLUTION

An operating system
for AI in the sales motion.

Workflow-led training, prompt libraries built for sales work, and 
short workshops your team can run on demand. AI usage 
becomes a habit - visible to managers, governable by RevOps, 
and tied to where it moves a number.

WHAT GOOD LOOKS LIKE   ·   BUSINESS OUTCOMES

Sharper
outreach relevance.

Faster
ramp for new hires.

Less
admin and busywork.

Scalable
AI adoption across the 
team.

LEARNING AREAS   ·   EXAMPLE MODULES

AI for Prospect Research

Turn public info into sales-relevant 
insight.

AIAssisted Outbound Messaging

Sharper relevance without losing the 
rep's voice.

Discovery Preparation with AI

Better questions. More credible first calls.

AI Workflow Design
Where AI fits,  and where it doesn't, 

in the funnel.

Prompt Engineering for Sales

Practical prompts that survive real selling.

Human-in-the-Loop AI Usage

Speed with judgment. Verification as a 
habit.

HOW IT WORKS

01
Learn
Self-serve workshops and modules 
built for the way reps actually work.

02
Apply
Prompt libraries and workflow 
templates teams plug into live deals.

03
Operationalise
Manager enablement, governance, and 
quality bars that scale adoption.

AI assists. Reps apply judgment.
Human-in-the-loop isn't a slogan -  it's how AI stays governable, accurate, and trusted at scale.

Discuss practical AI enablement for your sales organisation.
sean@repai.uk      ·      repai.uk


